
5 Essentials for 

Maximizing Sales 

on Reverb.com 



Who was at my Nashville Reverb 

presentation? 

Who is selling right now on 

Reverb.com? 

 



Screenshot of 12 months 

Monster Music revenue 

on Reverb.com as of my 

past Summer NAMM 

presentation. 

 



Screenshot of 12 

Months Monster 

Music Reverb.com 

Revenue as of early 

January.  

Up 62% annually since 

Summer NAMM 



Is there anything about Monster 

Music that is unique in our ability 

to do these numbers? NO! 

Anyone can do it…and in about 

30 minutes you will know how. 

 

 



First of all, just what is 

Reverb.com and why do 

you need to know about 

it? 



Screenshot of 

Reverb.com 

Homepage 

 

(looks innocent 

   enough)  



STATS TO CHEW ON:(WHY YOU 

NEED TO BE ON REVERB) 

Projected Sales: $465 million in 2017 with 

$1 Billion by 2019 

Projected Transactions: 1.5 million in 2017 

Number of Sellers: 115,000+ sellers 

Number of Reverb Sellers with 
Storefronts: ~3 percent 

Number of Monthly Visitors: 8 million! 



 

 Reverb VS Ebay 

 Reverb – tremendous ease of Navigation 

 Ebay – clumsy 

 Reverb – totally focused on gear and the community that loves it 

 Ebay – Scattered 

 Reverb – total ease of communication, genuine feedback, 
transparency 

 Ebay – fights me at every turn 

 The founder has a history of using technology to improves 
platforms! 



What products are great for Reverb 

and how can you increase the 

number of products in your shop 

that are perfect for Reverb? 

 

Start with taking a careful walk 

around your shop! 



Birthdays are great…except when 

your gear celebrates them! 



 Craigslist 

 Use search terms to get 

focused results 

 “Must sell”  

 “Package deal” 

 Then search those results for 

items WITHOUT pictures 

and/or with lousy pictures. 

 These techniques have 

yielded me consistently 

good results 



ESSENTIAL TIP #1  

TAKE GREAT PICTURES 

OF THE ACTUAL 

GEAR! 









REMEMBER YOUR 

DUAL JOB….YOU MUST 

SIMULTANEOUSLY 

SEDUCE AND 

INFORM!!! 









ESSENTIAL TIP #2 –  

GET YOUR LISTINGS SEEN – 

UTILIZE THE “Bump” FEATURE 

 





ESSENTIAL TIP #3 – participate 

in Reverb.com sales! 
 











ESSENTIAL TIP #4 Price them right! 

 

*Use the Reverb.com price guide 

*intelligent pricing yields RAPID sales 

 

 



Reverb Price Guide 



Also utilize 

Reverb’s 

    Tips! 



 

 
ESSENTIAL TIP#5 Take care of 

your customers…build a great 
Reverb reputation 
 

 Respond to questions IMMEDIATELY 

 

 Leave feedback immediately and personalize it! 

 

 Try to ship out all packages within 24 hours – and upload 
tracking info immediately! 

 

 Don’t fight with customers! 
 



Contact Information: 

 Contact Information : 

 Brian Reardon 

 Monster Music 

 MonsterMusicNY@gmail.com 

 516-735-3594 

 Meet me after for questions 

mailto:MonsterMusicNY@gmail.com

